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AN ADVANCED SEMINAR ON

JUNE 12 (NYC)

SHORT SELLl NG JULY 11 (LONDON)

This long bull market has inflicted absolute carnage among short sellers, and even seasoned veterans are throwing
in the towel. This capitulation, however, combined with the increasing level of overvaluation, complacency, hype
and even fraud in our markets, spells opportunity for courageous investors, so there is no better time for a seminar
focused solely on short selling.

On Thursday, May 3, Whitney Tilson’s Kase Learning hosted a full-day conference in NYC at which 22 of the world’s
top short sellers taught the hard lessons they’d learned, revealed the questionable companies they’d identified, and
shared their best, actionable short ideas.

The tremendous response to the conference has clearly shown that there’s great interest in short selling (despite —
or perhaps because of — the pain most of us have been suffering!) —both in terms of learning and hearing new ideas.

Thus, Kase Learning has developed a one-day Advanced Seminar on Short Selling that will be taught regularly,
both in NYC and, increasingly, around the world, as an optional add-on to our two current programs (a three-day
Lessons from the Trenches investing bootcamp and one-day seminar on How to Launch and Build an Investment
Fund). The first two short-selling seminars are scheduled on June 12 in NYC and July 11 in London (both will be
offered in combination with our bootcamp and investment fund seminar over five consecutive days for those who
are interested).

e Unlike the conference, the short-selling seminar will be an intimate group — no more than 20 people — because each
person who participates will be expected to present their favorite short idea in 10 minutes or less, plus five minutes
for Q&A. In this way, participants will gain experience pitching an investment idea in a clear and concise way, a
critical skill to have in this business, as well as hearing everyone else’s fresh, actionable short ideas.

e |n addition, participants will learn from Whitney Tilson and Glenn Tongue as they teach their module on Lessons
from 15 Years of Short Selling (which includes case studies of Lumber Liquidators — which worked —and Wingstop —
which didn’t) as well as a veteran short seller (two speakers from the conference, Sahm Adrangi of Kerrisdale Capital
and Mark Hiley from The Analyst, will be the guest speakers in NYC and London, respectively).

e Lastly, we will be looking for especially talented investors to whom we can offer a speaking slot at one of our future
short-selling conferences, which we’re planning to host twice a year in NYC (the next one is scheduled for Monday,
Sept. 24). This is an extraordinary opportunity for anyone looking to make a name for themselves.

AGENDA

The seminar will start with breakfast at 7:30 a.m., followed by the program from 8:00 a.m. until 6:30
p.m. (with morning, lunch and afternoon breaks), and end with cocktails, leaving ample time for
networking.

TO LEARN MORE, CALL (212) 265-4510 OR GO TO WWW.KASELEARNING.COM
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TUITION

The tuition is $2,000 if the seminar is taken-on a
stand-alone basis. Most people take it, however,
as part of a five-day program that includes our
three-day Lessons from the Trenches investing
bootcamp and a one-day seminar on How to
Launch and Build an Investment Fund. The
bootcamp and one seminar are $6,500, all five
days are $7,500, and both seminars are $3,500.

Registration is fully refundable until one month in
advance; theredfter it is transferable at any time or
a full credit will be issued for any future Kase Learning
program.

REGISTRATION

To register, go to www.kaselearning.com.
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SCHEDULE
The next seminar dates will be:

e June 12 (NYC)
e July 11 (London)

Future seminars will be scheduled based on
demand. If you are interested, please let us
know by calling (212) 265-4510 or emailing
info@kaselearning.com.

LOCATION

New York City — The New York Athletic Club
London —TBD

FURTHER INFORMATION

To learn more, «call (212) 265-4510, email
info@kaselearning.com, or go to www.kaselearning.com.

CONTENT IS FOR INFORMATION PURPOSES; NOT INVESTMENT ADVICE:

The information shared by Kase Learning, LLC (“Kase”) is for informational purposes ONLY. Kase limits is advice to the dissemination of general
information pertaining primarily to life and entrepreneurial coaching. Advice should not be construed as a solicitation to effect, or attempt to effect
transactions in securities, or the rendering of personalized investment advice for compensation. Such information is not meant to be tailored financial
or investment advice of any kind. Contact your tax and investment professional for tailored investment advice. Short selling is inherently risky and
you should not sell securities short unless you have formed you own opinions based on independent research.

Kase conferences and programs have not been accredited by any accrediting organization. Attendance or completion of a conference or program does
not confer any kind of educational credit nor can it be counted toward any educational degree.
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